The following pages are an
overview of the ultimate
solution to scaling up

A true partner with aligned
incentives and really capable

Get to know our unique
proposal, how our process is
applied and the expected kpis




T bl f C This slidedoc was designed to show CUARATRI's value proposition, strengths
a e O O ntents and culture. As per our experience, the technology companies face many
challenges when addressing an unknown market and building a team from

scratch is both expensive and risky. Get to know our Sales Outsourcing model
and do not hesitate to ask for referrals among the likes of your unicorn.
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The fastest and
most efficient
way to

Beyond Sales Outsourcing ~ Get to know market

an integral presence with specificities and adapt

all you need your proposals

Leverage our team’s Know incumbents’
second to none decision differentiators and know
makers’ network how to win

Have a weekly Set the correct POC and
opportunities’follow up license price in our markets
and CRM report to maximize value
Letusbeyourhands, ears ~ Address the right and

and mouth in our markets

most profitable niches




You qualify for CUARTARI if your
technological company's product is
filling a void in our corporates’
markets and, as a result, there is an
undeniable opportunity to grow,
then CUARTARI is your right partner.

We research Series A to Unicorns to
identify key technologies committed
to play the infinite game and
decisively change for the good the
way we live and do businesses using
digital artifacts as key enablers. What
is common to our portfolio
technologies is its unique value
proposition in the specific Corporate
Arena and the fact it meets the
criteria for rapid growth and scaling
in global markets;

As per our experience working with
technology companies (we have
studied 4.000+ global Saas and
represented 20+out of them ranging
from Serie A to Unicorns in the last
two years), scaling up and
internationalization have to be a hot
topics on your agenda and a goal in
the current rounds.

If you do not have a significant direct
presence in the Spanish market and
your activity in Europe and Latam
may be in the process of being
strengthened in the near future
consider CUARTARI as a cheaper and
more efficient alternative to own
team or as a complement.

We are a group of C-level senior
European executives with 30+years of
multinational experience each that
founded CUARTARI as a specialized
sales outsourcing service to help
global unicorns accelerate growth in
Europe and Latin America. We
already represent several unicorns as
an extension of their sales force and
could leverage our network and
intense activity across Europe in a
number of verticals to promote your
product:

Banking, Insurance, Utilities, Retail,
Consulting and Integration,
Manufacturing, FMCG, etc...



We all are
&

Sales are managed by the
Founders who are CEOs

We understand how
corporates do business

We are masters in many
disciplines and industries

We are proficient in most
European languages &
cultures

After a Life doing business
we benefit from a large
networking

We can call the experts
needed in a specific case

We use channel clients
when appropriate

Within three months we
can reach any corporate




Two years Scaling Up 20+ global
techs, co-created Scale Up Partner
and is actually Hotels & Leisure
Founder and CEO.

20+ years experience as Retail
executive and Hospitality
entrepreneur and CEO.

Economist. Is expert in web design,
SEM/SEOQ, software coding,
architecture and ecommerce.

DATA MGMT&ANALYTICS-
CONSUMER&RETAIL — INTERNET
SFTWR & SYSTEMS — TRAVEL -
ECOMMERCE & DtC

Two years Scaling Up 20+ global
techs, co-created Scale Up Partner
and is actually Adecco advanced
BPO Disruptive Solutions Scouter &
Head of Senior Corporate Accounts.

30+years experience as CEO in
Automotive, Retail, Pharma,
Foodservice and Logistics.

Industrial Engineer. MIT, Duke CE and
IESE MBA. Lean Six Sigma & Design
Thinking expert.

ARTIFICIAL INTELLIGENCE - FINTECH
— EDTECH - HEALTH — SUPPLY
CHAIN, LOGISTICS & DELIVERY -

One years Scaling Up global unicorns.
Has a huge network of integrators,
partners and advisors covering all
science disciplines.

40+ years experience as CEO in
Automotive and Engineering. Product
systematic design and development.

Industrial Engineer. Expert in
Advanced Factories, Artificial Vision,
Twin Factories setup and Processes.

AUTO & TRANSPORTATION-
CYBERSECURITY — HARDWARE —
INDUSTRY X



y

Two years Scaling Up global
aggrotech, and elLearning
technologies. Is actually consulting
export & retail Founder and CEO.

30+ years experience as a Public
Commerce General Manager, Retail
Multinationals’ Food Purchasing
Director and Entrepreneur. He helps
food manufacturers and retail
companies to export and optimize
management.

EXPORTS - RETAIL — FOOD - VISION
AND OPTICAL SORTERS - PUBLIC
SECTOR NETWORKING

Eight years scouting and validating
disruptive technologies as part of
Advanced BPO's services. Is actually
Managing Division Director Adecco
Talent BPO.

25+years experience as BU Director
and International BPO Director in
Banking and BPO multinationals.

Holds a Law Degree an d several
Stock, Finance and Human Resources
masters.

ANTI-MONEY LAUNDRY - KNOW
YOUR CLIENT - COMPLIANCE - BACK
OFFICE BPM -
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Five years helping startups to
improve their image and success in
social medias through
comprehensive marketing and
community management advise.

15+years experience as HHRR's
Director in different industries such
as Healthcare, Leisure and
entrepreneur. Holds a philosophy
degree, several executive coaching
masters and an MBA.

MARKETING ONLINE — COACHING -
SEARCH — PAYROLL — MENTORING -
OUTPLACEMENT -



30+ years experience as a lawyer and
an entrepreneur in the legal industry
in Spain owning several companies
(Legal Box, Neometrica, Procuraduria,
Reclamaciones aéreas etc...). He has
acted as legal advisors for several
companies.

Is knowledgeable of the Spanish
legal ecosystem and an expert in
corporate legal advise. Is an expert in
the legaltech arena and Intelectual
Property right. Is now leading a
Startup around Personal Data.

. Yok

20+ years experience as a Director of
Risks, Quality, Security & Defense for
public sector and private corporates.
Held responsibilities in Aerospace at
INSA-NASA agency. Advisor for the
military & defense public sector with
extensive military structure network.

She is a Cyber celebrity and opinion
leader in Spain as she holds board
positions in different related
organizations and associations of
cyber experts.
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EMPLOYER BRANDING & ENGAGEMENT
GESTION DEL TALENTO | RSE
LIFELONG LEARNING CORPORATIVO
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Externalizacion de procesos
industriales, procesos logisticos y
gestion de servicios auxiliares para

w
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Podemos moldare futuro jufitos!

Entre em contacto com a nossa equipe




An
that nurtures
business
growth

Our second to none It is more for less if you

network of companiesisat ~ compare with hiring your

our clients’ disposal own team

We cover Spanish and Leverage the experience

European regulations from other technologies
that came before you

You can do consultation

about anything you need We act as your extention

Allour partners are Exposure is granted as our

imbedded in our services

partners are leaders




Gartner

CUARTARI has a fluid relation with
Gartner MD in Spain and we
exchange with its local team in a
regular basis.

Through the Spanish team we grant
our clients access to all Gartner
managing directors in Europe to
discuss disruptive technologies and
projects.

THE ADECCO GROUP

The Swiss corporate is market leader
in Spain and Europe both in
temporary associates and in
Advanced BPO.

As CUARTARI is recognized as
technology advisor for the group all
technologies scaling up with us can
benefit from the huge exposure this
recognized leader grants.

NEOMETRICA

This legal platform is expert in all
legal disciplines and act as a legal
advisor for all CUARTARI's clients.

Whether it is about setting Up an
office in Spain, signing contracts or
hiring employees:-- we can provide
advise without spending big amounts
in big three lawyers groups.

[



FUTURO PERFECTH

Partner company expert in European
subsidies on innovation (a service
that can be offered to our
CUARTARI's clients) and fundraising
for technology rounds.

Covers all European countries and all
industries. Its networking within
European Commission and official
institutions is available for
CUARTARI's clients.

best you now

As a sister company to CUARTARI the
same founders created 4RI to
undertake global industrial and
consulting projects. From product
design and industrialization to plan
organization and tooling.

Leverage this relation to grant access
to important end clients and to
participate with SaaS solutions in
industry 5.0 efforts is second nature.

12



BPO in three Layers:
the three efficiency

levels

Automatization layer

THE ADECCO GROUP

3layers Efficiency: service evolution model based on
technology solutions (+50 approved solutions) and

turnkey projects.

RRHHDigital

“BPO en «Tres Capas»:

Los tres estadios de eficiencia”
\

David Lépez Jiménez
Director de Adecco Talent BPO

Disruption layer

Disruptive layer

CUARTARI is a global technology
observatory for Adecco Advanced
BPO and all its corporate clients.

This advanced BPO multinational is
market leader in Spain as far as
Banking, Insurers and Utilities
corporates are concerned.

In Adecco advanced BPO model
there is a commitment with clients to
propose the global most disruptive
technologies that arise in the main
technology hubs worldwide.

CUARTARI executives are integrated
in Adecco Advanced BPO sales
organization and advise all their Sales
executives on the most appropriate
technology for each specific use case.

Insuring the Backoffice and front
office processes of the tierl leaders in
all industries in Spain, CUARTARI and
Adecco are familiar with decition
makers and both companies have a
clear picture of their main pains and
opportunities to leverage technology.



for
progressive
market entry

In three months we can Our culture is based in

grant your product the relationships and you

greatest exposure shouldn't disregard
incumbents strengths

First is first: train us as your

own sales force Follow up is key

Let us adapt your Proving our promises is

materials to our culture half the sale

You decide the price: but Differentiators need to be

please hearour advicefirst  clearly expressed




Getting started

After two years helping unicorns from
all around the world, we have devised
a methodology that works

We are technology enthusiasts as
you and fully understand your
passion for your creation: but let us
play the devil's advocate as we come
from corporate and know what the
main objections we will have to face
when selling your technology:-- It is
not personal, we simply want to
make sure the message will pass.

Source: http://office.microsoft.com/en-us/excel-help/present-your-data-in-a-column-chart-HA010218663.aspx |



in which
we ask the client to deliver a
standard commercial presentation,
go through a product Demo when
appropriate and its pre-sales explain
the Unique Sales Proposal.

We request access to the technology
resources drive and to the most
significant success cases.

Our experts ask Q&A as a
CEQ/CIO/COO0--- would do in a real
presentation. We conclude:

- POC easiness: how easy is it to
demonstrate the promise.

After the training session, we do a

CUARTARI selects
and meets among its relatives an
appropriate decision maker in top
relevant corporates from target
industries.

In these interviews CUARTARI collects
important information about the
main pains the industry is facing,
actual technology’s state of the art
and the market leader approach.

Also a first list of incumbents is setup
and investigated.

CUARATARI performs during the first
week its

The information we collect is

1. Difficulty in proving the promise
made: POC easiness, size, cost...

2. Technology value: disruptive,
unique, original, barriers,
relevant:--

3. Economic engine calibration for
the vendor and CUARTARI
(average deal size and likelihood).



FIRST MONTH

CUARATARI performs during the first
month a competition analysis: we
aim to assess whether the market is
well served or not.

For each incumbent we assess its
price policy, its market share, product
unique sales proposals and
differentiators, their commercial
team in the market and how it wins.

The most important information is
market opinion about all incumbents.

After assessing the corporates and
the incumbents CUARTARI is ready to
propose the vendor a market entry
pricing policy advice.

Actual incumbents’ prices are
relevant, but this is not the unique
angle we use: as CEOs, we always
analyse the deal from a corporate
point of view. We calculate
corporate’s expected ROI and
weeventually propose POC and
license prices that ease funnel
conversions.

Strong with all the information
collected during the first month,
CUARTARI can provide a Targets
Lists to maximize success.

The target list is sorted by industries
and niches, including a priority score
balancing vendor's interests and
success rate.

Rl -



FIRST QUARTER

Regular follow up and constant All the prospects are yours: sharing We excel in execution and project
comparison with KPIs and goals is in CRM using your own system or a coordination between your teams
our opinion the best way to build shared sheet is and corporates.
trust.

As hands on executives experts in
Formal and Informal communication change management we commit to
are to be combined to insure the insure all POCs and Pilots come to a
upmost efficiency of your extended positive end.
team here.

The advantage of partnering with
CUARTARI is you also have
consultants and senior project
managers with a long track record of
successful transformation in
corporates at your service.

Rl -



and
our key related
strengths

CUARTARI is a global
solution made of true
international executives

European sales agenda

Spain: bridge to LATAM

Portugal is part of Iberia &
culture is well understood

We do regular business
We attend events with Germany, France,
throughout Europe Italy and UK
Settle a HQ in Madrid Most of our Scale Ups get
through us cross border service




Our team has made business with LATAM has many cultural links with

OU r SCO pe IS Sp a.l n y most of the countries in Europe and Spain, the language is shared and
we speak a good number of CEE Spanish corporates lead LATAM
Eu ro pe an d LATAM languages. markets: we are a natural entry door.

\.
I‘
\
ro pe
Population: :
747 8M N Cuartari
= Spain m Europe Latam
Spain Corporate : Europels:
Slow decision makers and The clusters are in different
after first adopter accelerates areas industry by industry

Source: Wikipedia | 20



Series Ato
Unicorns’

Wide coverage of
technologies and verticals

Cross selling opportunities

We have success cases
with the most complex IT
solutions

CUARTARI represents its
clients in all continent
events

Proved technologies only

For some clients we are
EMEA structure

We coordinate local
partners on behalf of our
clients

With the corresponding
training we are
autonomous to deliver
pre-sales services




Our Pipeline
clearly represents

our focus

Despite we have experience and know how in all
technologies and verticals, a number of
technologies and domains is addressed as priority:

il

Cybersecurity is an arena we understand very
well and our network is huge.

Industry 5.0 has many synergies with our 3ri
activity and CVs,

We are in touch with the most important
architecture integrators and corporate CIOs.

Al and Omnichannel was a sweet spot in the

Cyb Industry 5.0
last two years. m Lyber m Industry

Al & ML Omnichannels

Source: http://office.microsoft.com/en-us/excel-help/present-your-data-in-a-pie-chart-HA010211848.aspx?CTT=1

m IT Architecture
Others
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«Cloudframe

CloudFrame provides automated tools that allow organizations to modernize
COBOL applications at their pace and direction.

Pain:

Mainframe costs Increase every year. Intellectual property is isolated in
Supporting COBOL applications has no future. Customers see risk in
Mainframe carve out and thus suit to self-direct their modernization journey.

Differentiator :

We reduce COBOL applications cost quickly (often within 90 days) and
transform mainframe COBOL into high quality cloud native Java. Our approach
allows organizations to use the fully-automated CloudFrame tools to
incrementally modernize mainframe COBOL applications.

s



SmartMore

SmartMore is one of the fastest growing vision companies providing all-in-one solutions
for smart manufacturing and digital experience industries in the era of global economics.

Our vision :

Empowering smart manufacturing and digital innovation industries through advanced
technologies, aiming to be a pioneer in the research of cutting-edge technologies such as
manufacturing optimization and machine vision, creating platforms with greater scalability
and broader applications for smart manufacturing and digital innovation.

Differentiator :

As one of the largest pioneer for smart manufacturing, SmartMore’s technology breaks
limitations, providing a truly comprehensive platform that can be applied cross-industries,
learning through various industries, whether it's automotive, electronics, semiconductors
etc.
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enabley — A ‘ enabley

Enabley is a cloud platform that is designed to help organizations meet their training
needs. The fusion of the formats LMS, LXP, Video Conferences and Tools of Audit makes
us unique in the market. Global leaders such as CocaCola, Telefonica, Unilever, Bristol
Myers Deloitte or European Central Bank.

Nowadays compliance and market constraints are facing all organizations with
challenge to provide increasing content of certified training to its employees with scarce
resources. On top, traditional LMS usage has overwhelmed learners that do not progress
neither do they retain important skills.

Making both tasks (instructor and learner) as lean as it possibly can be
(a full administrator training lasts only 2,5 hours), and allowing mid management to lead
his team training by easily create courses or streams and monitor learners performance
and advance, Enabley has disrupted the corporate training. Also in workplace contextual
training grants messages stick and matter.




The seamless
IT REMOTE
WORK BPO

IT developers Cluster in Lisbon: attracted by a
second to none standard of live (within CEE but
with lower prices and a good live standard), a
sparkling IT experts community has blossomed
and can contribute to the most stringent digital
transformation of western corporate world from
home in Lisbon.

Got tech problems? GetTeck people. One team one mission. Our
programmers bring all the answers to bring our costumers ideas to life, we put
the best people on your team and provide you the best programmers you
can get, we have programmers of the most wanted programming languages
among the world's and developers on our team, php, ¢, ¢#, java, javascript,
sql, html, css, python and so on. We also have professionals in the security
sector, responsible for ensuring that all company network components are
protected against threats and possible information leaks, they are usually the
organization's first line of defense.

Pain: The great resignation first hit the IT developers profiles because Demand
exceeds Supply and they can easily work remotely. High rotation is a problem.

Differentiator : We have more than +100 Inovers in our team that help our
company growth, makes us remarkable and cool. We are the reflection of our
team. We work with the best national and international Inovers, which allows
us to guarantee the most appropriate solutions for each new opportunity.

Rl -



legal network
profilling

Legal Inside

Legal Box

Legal Unboxing

Julio 22

At LegalTech we have many optimal solutions but they are based exclusively in the
automation of processes, without there being a dynamic of creation of value, nor of
monetization of the legal work carried out. The generalization of the treatment will lead to
the popularization of the solutions at an increasingly lower market price. We approach a
classic business from a disruptive perspective, --- by analyzing the data we are able to
anticipate, prevent and protect your ecosystem of Rights and Obligations.

Differentiator :

Our vision : Neometrica brings the preventive legal advise journey. Anchored in three
running successful business in the legal services Arenas (Legal Inside as a legal bureau
branding, Legal Box as a court services outsourcing company and Legal Unboxing as a
leads generation platform), the focus is set in legal services customer’s Data: how to the
Data and return this value to the legitimate owner, and to build a profile of each customer
allowing to build a confident Legal services Customer Journey driving preventive advise
and services proposal.

[y



THEHOUSEMONK
Manage Properties,
Deliver Excellence.

==
bt
“ The
T
Tenant Self Management MonkCircles will
enable members to connect with like minded
people by joining interest based groups, host
and participate in engaging events,
communicate with each other on a one-to-
one basis, pre-book shared spaces, raise

complaints in the form of tickets, enjoy
hassle-free payments and much more.

IRE: Connect — APP Is your building being
managed through TheHouseMonk? Then this
app is for you! Request home maintenance
other services - schedule appointments for
the same. Pay your society maintenance
other payments through the app.

Facing some inconvenience? Raise a ticket
and our team will address the same. View
announcements, engage with your
neighbours and much more!

HOUSEMONK

Property Managers

e RE:Core v RE:Ops

Tenants
My Data
OSCORP

uuuuuuuuuuuu

$200.00 ‘o

H

Notices

=~ H:s45 >

One property management software that enables you to grow & manage all your rental
portfolios while delivering an amazing tenant experience. Our comprehensive portfolio
includes End-to-end management solutions to start, build, and grow your rental real
estate business

RE: Core helps your property managers generate revenue smartly and manage operations
efficiently. Your team can now showcase vacant properties, manage bookings, collect
payments, cater to maintenance requests, schedule PPM all through one admin console
accessible via web and mobile app.

Key features: Property Listing & Booking management, Lease & document management ,
Accounting, Billing & payment collection, Ticketing & Work order management , Planned
preventive maintenance, Facility Booking & Asset management, Visitor Management

RE: Xp: Empower your tenants to find, book, and live in your properties with custom
tenant experience management tools. Digitize your tenant journey with a tenant portal &
mobile app that allows them to view vacant properties, schedule visits & book desired
properties, pay rent, raise service requests, books facilities online, and be connected with

the community via forums & interest groups.
Key features: Custom branded tenant portal, Custom mobile app RI
28

(i0s & Android ), Search & discover properties, Online service requests
&document sharing, Offers & Coupon access, Online facility booking



CYREBRO was founded in 2012 as CyberHat to help companies take cyber protection to
new and unprecedented heights. Today, we have evolved into CYREBRO and are on a
mission to completely revolutionize cybersecurity operations by putting the power of a
full-fledged Security Operations Center (SOC) in the hands of any user in any
organization.

Our team of premier cybersecurity experts has developed the industry’s first cloud-based,
technology-agnostic SOC-as-a-Service platform. From strategic monitoring to proactive
threat hunting, accelerated incident response, and enhanced compliance, the full scope of
needs is covered.

And with its intuitive interface, and advanced automation and intelligence, the CYREBRO
platform enables all this without the need for investing in new solutions nor for hiring in-
house or external experts.

This way, both Fortune 500 companies and SMBs alike can equally and profoundly
improve their security posture with clarity, simplicity, and cost-efficiency.



KITOV . Al 5 @ _ 0
for Smarter E £~ am
Future = ‘@3?

SNSTEmMS

Analysis and
Automation

QK\'\' oV

Kitov Outperforms Customized: our solution is a ---.
KITOV Al: boost your quality with

smart visual inspection. Powered by 3D
computer vision algorithms, artificial
intelligence and big data analytics. « Superior Al-based inspection

« Integrated to the existing production line

* Quick and intuitive inspection definition

+ Automatic 3D inspection planning directly from CAD

* Big data insights.

Differentiator :

Our vision : Empowers smart manufacturing and digital innovation industries through
advanced technologies, aiming to be a pioneer in the research of cutting-edge
technologies such as manufacturing optimization and machine vision, creating platforms
with greater scalability and broader applications for smart manufacturing and digital

innovation
I !I | 30




M) NYURON

Behavioral DNA
Mining Platform

A

Profiling or screening with a unique patented mathematical basis to relate n facets to
m profiles, making this technology a true advanced behavioral vector comparator. The
results are exploited integrating the plasticity the tool extracts to generate interactive
reports that provide highly reliable psychological information on personS & groupsS.

Pain: Until now corporate human resources only had recourse to linear
regressions based on past events. With Nyuron companies can understand what a
person is like biologically..

Differentiator : We respond to the need of companies to know who their best
employees are based on their commitment: who exercises the desired type of
leadership (profiling) or to find what differentiates certain successful leaders or
managers (screening). A model footprint is created per individual by processing
by antagonistic neural networks the data captured through database analysis,
intelligent adaptive tests (ML) using chatbots and proprietary games that
measure up to 30 personality facets.
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iIAuditor

edapp.com

iAuditor is a paperless industry 4th tool that enables data capture with mobile devices
in the field for deployed teams. It manages to do it in real time accurately and very
easily and thereby improves quality and safety standards, ensuring total control
through automatic analytics and effectively solving all kinds of day-to-day problems.

Among the existing solutions, iAuditor is the easiest to use (two hours of training is
enough for a basic user without consulting or any IT development to start with), the
most flexible (27,000 customers from all industries and countries attest to this) and the
most alive with continuous improvements. Each month the user community promotes
improvements and updates such as the features that last month allowed the incident
report to be opened to any external party by reading a QR, the integration with
calendars such as Google or Outlook or Heads Ups to broadcast simple videos and
control viewing. and acknowledgment of receipt for compliance.



Industry 4.0

Wide coverage of
technologies and verticals

Cross selling opportunities

We have success cases
with the most complex IT
solutions

CUARTARI represents its
clients in all continent
events

Proved technologies only

For some clients we are
EMEA structure

We coordinate local
partners on behalf of our
clients

With the corresponding
training we are
autonomous to deliver
pre-sales services




best production
equipment
engineering firm

Product & Project Management Activities
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GE is a company that supplies turnkey systems not only in the automotive industry but
also with a focus on special machines, AGVs customized for customer needs, even
complex production lines for assembly. We provide customers with innovative solutions
through our know how and outstanding Customer Service, product and process expertise,

responsiveness, fast execution competitive solution and support.

+ Best solutions from engineering to production with a focus on quality and respect for
deliveries with our internal tryout for everything we make. Check lines, machinery and
first parts produced directly in our workshops.

+ One stop solution for all your engineering and manufacturing needs to Leverage the IT
as an engine of growth for mechanical industries

Differentiator :

G.Engineering carries out analysis of existing projects and processes on a regular basis in
order to assess potential risks, as well as to optimize the use of time, cost and resources.
The same type of analysis is conducted when new BIW & Powertrain products are being
developed and engineered. Technical Support at all Stages of Design Engineering Projects
Macro-Feasibility Studies / Project Breakdown for Assembly Feasibility and Tolerance
Study Purposes / Analysis of Standard Stages



JGAUTOMOTIVE e
Supply in the 3
manufacture of
metal
components

OUTSTANDINGTECHNOLOGIES:

Manufacture, development and supply of metallic and mechanical components for the
automotive and industrial sectors. Thanks to mastery of metal part production
technologies under drawing, we have diversified the industrial sectors of action and
optimized our work processes. In 2002, together with 18 international partners, we

Forging, Casting, Machining, Stamping, created Global Alliance, it is a large group that has 230 cooperating engineers,

Laser Cutting, Welding, Raw Material, manufacturers in Brazil, Germany, China, India, Italy, Japan, Korea and the USA, among
Microforging, Microfusion, Fasteners, others, managing a joint turnover of 1,720 M€. Dozens of companies from the

High Pressure Bottles, Hydrogen Bottles automotive, energy, railway, agricultural, lifting, etc. They are already among our clients. In

addition, we continue to grow thanks to the trust of our clients and the incorporation of
new ones. Our products are presented with their corresponding quality certificates (IATF /
TS /1SO / CE / PPAP). In short, Technology and high competitiveness in products
according to drawings.

for Hydrogens, Tooling, Precision Turning
and Special Parts, Plastics with Inserts
and Profiles, SW and DW tubes, rod
shapes, springs, E-mobility, precision

gears, bearings, plastic injection A seamless project management driving a second to none experience and results:
parts/moulds for the automotive industry 1 - Our engineering: Team specialized in project engineering, cost reduction and supply
and returnable packaging for metal parts. chain management.

2 - Quality in manufacturing processes: our manufacturing processes meet the optimal
quality requirements at the request of the client.

3 - Logistics: JGA shortens the distance in comprehensive local and internationﬁitics

services with the aim of saving costs.



CESINEL

Advanced electronics and instrumentation

ReCon T
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Compania Espafiola de Instrumentos Eléctricos (CESINEL) is the world leader in single-
phase power quality analyzers. The company was founded in Madrid in 1997.1t is a
company dedicated to the design and manufacture of electronic equipment for the
electrical industry, defense and industry at large. It exports 98% now for three decades of
its production all over the world.

Our first product, the MEDCAL Power Quality Analyzer, became an immediate success,
becoming a worldwide benchmark.

In addition to the manufacture of specific products, we develop ad-hoc projects for some
of our clients, where their needs are so specific that we create unique solutions

The secret recipe is technical excellence to design and develop Pioneer products that
deliver beyond any global competitor and that offer more for les (for three decades in a
row we are Price leader in all segments).

As the PhD and owner (Rafael Collantes) is involved in all the projects, we accept your
most difficult to solve pains related to control and power electronics and we Will propose
checked disruptive solutions and equipment: bring us your ugliest son!. 36




"ATECH:
UNIVERSE

/B Grupo Alava

“Grupo alava aims to be a leader: providing clients with the latest technologies and
accompanying them throughout their projects to deliver value-added products, backed
up by experienced professionals and excellent service

With more than 40 years' experience, Grupo Alava offers innovative solutions via the
application of new technologies that harness real-world data. We generate value-added
information that delivers efficiency, quality, reliability, security and sustainability to make
decisions and improve business outcomes for our clients. We market highly advanced
technology products and solutions, as well as a range of ancillary services (distribution,
technical consultancy, commissioning, training, maintenance and support). We seamlessly
connect manufacturers, system integrators and end users worldwide.

= Tech diversification: insures access to new market sectors, customers and users.
Markets & applications: extensive market knowledge, use cases & applciations.
= Innovation: provides access to most innovative and cutting-edge technologies.
Added value: strives to be a benchmark supporting clients’ key projetcts.



Mantenimiento
Predictivo y
monitoreo de
Instalaciones

Research, develop,ent and Innovation:

IRIS participates actively in the European Open
Innovation ecosystem, the new knowhow and IP
from which we channel into state-of-the-art
products and services that push the limits of
technology for the benefit of our clients.

IRIS is an Advanced Engineering company specialised in Real-Time
Monitoring systems and development of Digital Analytical Platforms for the
improvement of processes, quality and efficiency in the Food, Chemical and
Pharmaceutical industries. Our value focus is centred on Industrial Digital
Transformation to bring companies into the Industry 4.0 Revolution.

We are the leading European company in the manufacture of photonic and
artificial intelligence solutions for the control of industrial and production
processes in real time.

Process & Quality Control Systems: Under the Visum brand we manufacture
industrial solutions with NIR technology, Raman spectroscopy, Machine
Vision and hyperspectral tech among other photonic techniques.

Software Engineering: Engineering high performance digital platforms
applying Al and DL to convert data into actionable information for improving
efficiency, sustainability, circularity, customer orientation and competitiveness
of our clients.



Visiomatica

Optimal solutions
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Our products:

*  Atrtificial vision.

* 3Dsystems

* Automatisms

* traceability control

*  Robot guidance and manipulation.

Our verticals:

*  Pharmaceutical sector.
Container and packaging sector
*  metallurgical sector

*  Plasticand glass sector

*  Automotiveindustry

* Andmany others
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VISION ARTIFICIAL Y AUTOMATISMOS

At Visiomatica, our main dedication is to incorporate control systems into your
production processes in order to ensure the quality of your products. We are an artificial
vision and automation engineering that offers optimal solutions for QUALITY CONTROL
and/or TRACEABILITY in any phase of the production process and in any industrial sector.
Our main dedication is to incorporate control systems into your production processes in
order to ensure the quality of your products.

A seamless project management driving a second to none experience and results:

1 - Analysis of the application: our Engineers visit the client's facilities to analyze their
needs, learn about their product and collect samples if necessary.

2 - Preliminary technical and economic proposal to provide an optimal solution: the
experts carry out a study with the data collected and prepare a technical and economic
report of the application proposal.

3 - Demonstration of the solution to the client: we carry out tests on the production line
to be able to verify, correct and add data for the correct functioning of the application.

4 - Formal offer, installation and start-up: with the client's agreement, we send an offer to
formalize the employment relationship. The Visiomatic's staff will go to the client's
facilities to install the application online and proceed to its correct start-up, carrying out
as many tests and modifications as are pertinent until it works correctly.

5 - Training and after sales service. RI



GESINNE
smart energy
efficiency

GESI =

EFICIENCIA ENERGETICA INTELIGEMNTE

Gesinne Intelligent Voltage Stabilizers provide absolute control over voltage, avoiding
fluctuations and their associated costs. A perfect solution for energy efficiency, with the
highest quality guaranteed.

Differentiator :

La tecnologia patentada de Gesinne corrige las variaciones de tension en el suministro
eléctrico para que los equipos funcionen de manera eficiente, reduciendo el consumo y
las averias.

Te ofrecemos una solucién segura de eficiencia energética que proporciona beneficios
afiadidos como la reduccion de la huella de carbono y el control de consumo en tiempo
real desde tu movil.
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CUARTARI is a unique
sales as a service partner

Advantages in sales
outsourcing are
acceleration & wider vision

Mostly based in
commission on sales

No vendor lock in: short
trial period

An exit door whenever
your strategy shifts or if
results are not met.

Loyalty based in results

We are only focused in
software industry

We have confidence in the
results we achieve.
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Sales

We are specialized in selling for the
software industry.

Our sales and outsourcing expertise
is coded into a cutting-edge engine,
which drives our sales experts to
maximized performance in 20+
countries.

We provide sales services for revenue
expansion of existing products and
shifting customers to new
subscription-based services.

Increase performance of your sales
teams with benchmarking. Our
customers’ feedback shows boosts in
their internal sales team's
performance once working with us.

Shift customers to subscription-
based software services. Selling
subscription-based software requires
a modern approach, which is
different from old school licenses
selling. This understood is well
implemented into our sales journey.

We help you expand to other
geographies swiftly and efficiently
without legal and billing obstacles,

We increase market penetration to
drive your market share into an
existing market, either by expanding
to new customer segments, industries
and channels or increasing sales
engagement and conversion rates.




In the time of fast technology spread
it is pointless to force long term
partnership and stable teams: we
believe relationship has to produce
to last.

We offer a three months trial
period in which we actively perform
an analysis of the technology, the
market and the good fit.

For a small investment try your
technology in our markets and get a
clear potential assessment without
biass.
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Inexpensive retainer

Even if reporting is the task of the
core team, CUARTARI will involve all
its executives and referrals in the
project to insure the.

Despite the model is mostly based in
commission on sales, a 5k€ monthly
retainer including small expenses will
be granted to insure the leads are
managed by the technology and our
work is rewarded in the long sales
cicle,
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Commission

We understand the SaaS economies
and thus propose a 15%
commission in sales for a 5 years
period in software POCs and
licences.

For consultancy services, system
setup and hardware this commission
is reduced to 5%.

45



-‘ufnu,',,v‘,;. 4
.....

A

CUARTAIR

Pedro Cepeda Herreros
pedro@cuartari.com

+34 628 186 274
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